











Inside Your Industry

MeatProcessingXchange is a proven model for connecting real needs with real solutions. The powerful
partnership created by VerticalXchange and The National Provisioner magazine helps define businesses on a
deeper level. By clearly specifying what top-tier processors need, the necessity for cutting-edge solutions
from innovative suppliers becomes obvious. It redefines the meaning of executive-level meetings.

PROFILE OF A PROCESSOR

> Documented Needs TRADE SHOWS “SPEED” MEETINGS VERTICALXCHANGE
> Funded Initiatives
isian-Maki - TIME TO DEVELOP
> Decision-Making Authority RELATIONSHIP 2 MINUTES 20 MINUTES 4 WEEKS
PROFILE OF A SUPPLIER FOLLOW UP - - Jis
> Innovative Answers (MONITORED)
> Relevant Solutions
- Executive Level PRE-MEETING NO NO YES
QUALIFIED
PARTICIPANTS LY il VES
CLOSE RATIO 2% 8% 30%

The proprietary VerticalXchange
matching process is results-driven
and has redefined executive
level meetings.
2% 8% 30%
CLOSE CLOSE CLOSE
RATIO RATIO RATIO

*Statistics compiled from data
provided by participating firms
who have qualified their results.




2 Making a Match ‘

Once a qualified group of

suppliers and solutions are
identified, a detgllgq Quth.ne of 3 Prepared for Success
o each processor initiative is

Qualified and Ready revealed. Each supplier is In the weeks before the event,
MeatProcessingXchange's matched to the most-accurate each supplier receives a meeting
success hinges on finding the set of needs, and meetings schedule and comprehensive
most-appropriate matches for are arranged. materials prepared by the expert
processors and suppliers. Each editorial staff at MeatProcessing-
supplier must give specific Xchange. These profiles include
details about their solutions, detailed information about the
technologies and innovations operators with whom they will meet
to ensure relevancy and a in Park City, Utah. Processors
commitment to meeting the expect solution-providers to
processors’ needs. contact them prior to the event, and

each is prepared to answer questions
and offer additional information.

The MeatProcesssingXchange

team serves as a support
mechanism through this step,
helping suppliers navigate every
pre-event communication.

MeatProcessingXchange™

REAL MEETINGS | REAL RESULTS



“We know in advance what the
customer wants, and we can match
up our solutions with theirs. You get

their undivided attention and we give
them our undivided attention as well...
it's just a terrific value.”

SCOTT GREGORY

DIRECTOR OF SALES, U.S. AND CANADA
BETTCHER INDUSTRIES, INC.

Networking Opportunities

MeatProcessingXchange offers plenty of
opportunities to meet other event guests
outside of scheduled meetings, including
meal functions for all attendees. These
casual conversations often lead to
additional meetings arranged on-site, and in
this intimate environment, attendees have
a strong chance of meeting everyone.

5 Meeting a Match

Meat processors will be
escorted to suppliers’ suites for
highly organized, 50-minute
strategic meetings. After weeks
of thoughtful preparation, these
Executive-Level on-site meetings amount to much
Experience more than merely introductions;
these are substantial, strategic
discussions. And since no
meeting at this level is ever
“complete”, MeatProcessing-
Xchange builds open time into
the schedule throughout the
three-day event to expand
interaction — and opportunity.

The atmosphere of
MeatProcessingXchange is

built around concierge-level
service. Private, well-appointed
condominiums at The Lodges

in Deer Valley serve as each
supplier’'s central office. These
luxurious suites function as
comfortable, relaxedpresentation
spaces where real conversations
can happen.




MeatProcessingXchange™

PRESENTED BY THE NATIONAL PROVISIONER® | POWERED BY VERTICALXCHANGE

JUNE 14-17, 2009
THE LODGES AT DEER VALLEY
PARK CITY, UTAH

www.mp-xchange.com

Contact Information:

Event Management

Gina Caruso, Event Director
VerticalXchange

14551 County Rd. 11, Ste. 145
Burnsville, MN 55337

P: 952.224.8541

F: 952.736.9362

E: gcaruso@verticalxchange.com

Supplier Sales Contacts
Bill Stinson, Publisher

The National Provisioner

4005 Ashbrook Drive
Royersford, PA 19468
P:610.948.6110

E: stinsonb@bnpmedia.com

Tommy Howell, Senior Marketing Manager
The National Provisioner

13204 Flint St.

Overland Park, KS 66213

P: 913.825.4726

F: 913.825.4729

E: howellt@bnpmedia.com
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Caitlin Lewis, Event Manager
VerticalXchange

14551 County Rd. 11, Ste. 145
Burnsville, MN 55337

P: 952.277.0040

F: 952.736.9362

E: clewis@verticalxchange.com

Josh Lipsky, Senior Marketing Manager
The National Provisioner

155 Pfingsten Rd, Ste 205

Deerfield, IL 60015

P: 847.405.4126

F: 847.405.4100

E: lipskyj@bnpmedia.com

Rick Parsons, Associate Publisher
The National Provisioner

2661 Tweed Run

Sanford, FL 32771

P: 407.302.7952

F: 407.302.7954

E: parsonsr@bnpmedia.com
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